EEFIB2ERCAIETH

SHIEZE D~ B

\E_H:

FtERe

LE RS TR E e R R S 1 TR O AT
2ERBIBCRE ST O FE e
3 RPN S TIR B L e S A B T e P

TS

EERIHT 2 B RIS Y B DN i ol NP A T T s 5 - i
BOTHREE RN F RIS (B (S - MEM PR NG SRy TS 22 M - AR BT
FOERIRUTTEE » AN R DB AIHERE m /K YERY R (B E - Ry E it & s ARG L
RLETHE B AR SR BRIy - R EEA Tt 2 R T R B S Eﬁ%ﬁﬁzk
FEEEERET - BT ERUTT SRR e R R Bl (E B A SR BRISE 5 [ 25

AFELARETHEUR, - Al - Al - 1788 Eﬁﬁﬁ{ﬁﬂﬁﬁiﬁkﬁl%ﬁﬁﬁ
RIS TR W RER ISR B I 2 R M TR e F R L BIETT
WeB% -

R - AR ~ BT - B EE ~ BTETTIR
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PEEEEREE LK - EERTEgBRRER T O EEERL
— o MAEEYIRHE R - e IR EiR R T S SEn BRSO -
FIER B EESETT > RILE F AT 5758 B A S h 5 o B B R e
R - HIRBIR B MR TR MRt > SR 3496 R N I I
AP R LIRS - DAEIGHE 2 P SR RUDURE FE Y S B 1 R i B
seyyEdR (FDA) - thBAAIEm - EERYH(T - A 1997 e THH
PvhESE ) o RAEYIEER S E R (HRE > 2002) - [AJRFSE
fa H AR SR A S BREILEE - SRR E SR G P — DK -

F}22 (Salvia miltiorrhiza Bge ) Ry/ERIEANEY) - FEAE AT HLER
SRR ~ YIS Z PRIEDIRL - BN B YU - DUR ~ &0
7~ R DIIE 5 AL DAL OB 2855 B RAFRIER A (B
AR > 2008) o PE2ALEHATP SR AR R ZET - EEA L
FEZEM AR - RIS 0 Z LT DL R ZER AR R IREEE LT > A
(HEERT R 50 & EIAFRZSRPEIARE (RS > 2010) - TPy
FOEEOFIZ2EERMEETZ2RFR -

FK— 12007 2010 FEHE L2 E R EER

Table 1. Imported Amount and Price of Salvia Miltiorrhiza Bunge in Taiwan from 2007 to 2010

2007 2008 2009 2010 =iV
HE 167,341 199,913 199,331 230,624 KG
U=t 4,712 6,818 6,995 7,707 +IT

BRAIE - I ECTBANTR R TSR AR~ A e e
fEE R B TH O - LIS RIR R A RATE S IRREE 5
BEAR B S REROTE R FE 0 - ARG S e A= AR 2003 AR TER
SUR > EHFHIAE 40 (EABEA hEZE > ] R SE gt -

=~ SURERE

(—)EE (Creative )
EFBIEHERES® (Creative Education Foundation ) JEEIZEEHE
"N —FERE 0 REAREMI I E R RGN D E AN L — I E
TEFTHIMISCERTERY#RE | - - Leonard and Swap (2000) HIfZH " £l
BB EE IR A RIS Ay BEFHEAE o MarEs e —EE A E
HyEE T AR 2B — AR - e AR0tE AR (Rivkin and Seitel -
2001) « A FalEREEIEL > PRSI M B R o T S KR E
R Rt —EgIEMEE G MENE: - BOVEEAEEREBR » I H#
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BCE TR - AFEEREER > IS ERrRalE -

AR EF MK - FEARAERHEAEFEES > HEhEs
FEARIERRIE > BIEIA—ERAIFTAREHIE T IEEBHIBRCE
AE > BIEEE FH SRS DA SEETN - TERA R R IS HTHIRES
FI ~ THARYERE (B30 > 1998) » Guilford R 196 74-EE THRHIAIE TIE
wEiiE) - BElt - WA ~ M T E BE DUHEEARYE 0 Al
EHEASEIFEL 7 WAEANEHEE S (BRE > 2005) -

HRTTRER IR S ~ IAEH B onIde - AIEERMAEFES
R AT A T > MEREESENTEHE T TSRS BEINIRGL - 1
rafBH#E ~ TTERRISHUEEE I TEI TR - B VAEEE RN -
HBESEGETTITEENHE I RIEVRER ~ BEMINE ELUR PSR ER
BHIEE - M5 ERE AR IS EEE -

(Z)EFT (Innovation )

Smith and Rogers (2004 ) jRF#$HHE 2 B8 B [ B A2 - gl
FrHR R IAER S E AR ER A EaiE - K HES " Eh4
G o WIBFENE - AT B R AR e K FER R " At s, -
Har)EERR » BT RIS R 2 BH (Invention ) BEF F ( Exploitation )94 & ( Ettlie
and Pavlou > 2006 ) -

£ (Innovation ) HIME & FieHH Schumpeter (1934) g » il
R TSEEI > REEHT ) o ME(EE SRR e B R AR
HRBITRIE TS » AW TR FZ B AT E R AR R

x 0 BHTHIE R

Table 2. Definitions of innovation.

23X Fi BIFTHIE
BIETESE T EMBET ~ FrERE DL TR
Schumpeter 1934 | MHOHLIE | =81 > SEFIFETRRSC# AR E

AT — (AT AR R A EE BB R e TS R K

I T [ JEE B 85 AU A B REL R P A AT Y 2

Damanpour, F.

and Evan, W. M. 1984 B

K. Holt 1988 | AT B —TEAIEAIER T AR e
BT R i ~ B EIREFE AT © I

Betz 1993 | R EIFT - M E R E S BT ~ SRR BT B R w5 Bl
T o

Christensen 1997 DIRHZHIEIRRTIA » SRERIEE fE 25

77~ Wik BB AL BT IE E
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JEE T BOIRASS » LA FR A — (R R e B
Bl BT
Acha ~ Marsili and 2004 BT 2 RIS B B R S TE] ~ FHRE ~ B2
Nelson HIFTEE i~ DA BRI H -
BT AR K 7 A\ 1Y) E &R DA B
Drucker 2006 | SERHIEFERIERES] - HAZEESEMEE—
A FBTHIAE AR RS -

AUFTER T EE AL ~ BUE ~ IR ~ BRI ASBYEEE St - Damanpour
(1991) FRRSEHT 2 R BIsT LA AT - Boffr gl S ah el il
AT A AT S R s e e T Bl
DUgEE SEHEMT S > Drucker (1986) FRESEIHTZM T & IRHTHIN I
DRSS - 11 H BAERE F#T AIRE U BE 2 A 2 2 ot B IR - Earle
(1997) A5 AT R P8 ANA T 2 AL B - Wl 73 Ryt & i DA
KRHsa > AHE M R B BEAKER - e AAHESERY > BIZURISIT Al
FTEREET G HIRIET LU SR SR - i Afuah (1998) TEFEEIFHT
T AT A adee LR & TR B AL B s - BT e R IARE I R
mfl > HALTE S e -

Leonard and Sensiper (1998) SREEIHTEI I3 A FIT S & —EMERr
B EEAREE) ] - Kotabe (1990) —RRHA H ARBERBONI Z B3 > H
BT AR S EIRR R LR AR S i > 28305 2 S BT RE S 21 B R Y 2 I
FEZXK - Nonaka and Takeuchi (1995) S2EEINH AR » i ESE
HRIE AR Bl & AR BT -

1 Kim and Mauborgne (2005) f5H - {E{EEI#T (value innovation )
e BRI RIS E A R GRS AN R TG 4T - eI
FAA ARG (E (e - M BRI B Ry 22/ - (EEEHT S8
HTHI TR EZ B TR > RERIE BRI B 5 - B R 2 T E (E
Bl A4 (the value-cost trade-off) = (K| » BTGNS BT DhREBGHT
B ZE f > BT Rl DUSE T 5 E &R TR - P2 My
B - st S UCE b ZERE T Bt v DUZE A BT (EAE -

()T TR B (B

AH (Exchange) o2 THBEEREIIZ OBUS: - AT — RNt &is
o MIFEEE N MR EE R (Bagozzi » 1974) - ] AMA
KETTERRE (1985) fRHTTEREAERIBTARNLS - V)ah B ke
R~ EME - #EER B RCIRERY - H H BRI BIE RS e (B RIHE
HAERAYZCHA - T4 HIEE SRS HARE 20 HHFANEERER 21
EACEERERHTICIT - 173 B IR E SR U R DAOR I §8 65 35 A
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[FHIIRFG  TTERERRYR R - EikE 7 A B EJE L BingEES - (RIIL - AMA
£ 2004 SEAFRTATIEENE ~ BB HREERR - AR BRI R
DAfE e R B R e B (R A\ 2 2 R AR E ERE >

Kotler (1999) fRIHEMRFFHEILES, » ARG MEFAIHINL - LA
BEHT R ORI B - N IL R R R R SR B AT RS -
Woodruff (1997) 525 " BEEEE J 74 MYIRHE B EEL AR
FEan BRI E ATS [ B — TR R EBIRVEEE > NI 2R FTaE
FEELE  WIREAE T, R TAUE S YR AR ERE R R A E
[FIFE R WEEG AR B FRIBEEEE B EEE ] D —
SWhorfs THIEEE, BT RRREE ) - AR E E RN AL
THE)EERRAGEINR - (HIEHEEEE R B S E 2 A EEAE
R SRR R LAHERR -

Zeithaml (1988 ) jRFIEE: 7 {57 FH 2 it P 82 1] ) (i 28 A e Ul Al 8
BE - (DEESLRER - B vl DS A FESE 7 R RER - IgIme
EEHIRIEEE - Q)EMEHEE AN ELAITRE - LEEE AR 2
B HEERY TE A ERA ST ITESEHEEEF KIEE - 3)
E(ERL TR ER IS 2 S - /RENAEE LB AT
HB53 (PN E8) FOFTSE RS (BN B Y — T AR LR - (D(EEFNE TR
BRI FT AR -
Zeithaml (1988 ) R E G — (BRI E AT 2 H 4 E B A2 EEREAE
FVE BEEZ BT R - BB RS TME - EEEEE BT EAE
TR A B EBUES IR 220 B ORI IR - 3%rd
nn BB LB o M{E(EE 2 BB AV BRI HH ELETS:
ZERZERR - EEABARN AT HRIRHE - 22 S R e EE -
FRA E B R R A (L e s P A Y AL B %S > f7 HL 33R A L A
BERFTINEERR - BLECRT A7 AYE S (Butz and Goodstein @ 1996 ) -
Srinivasan, Anderson and Ponnavolu (2002) HISMEEEEE " 18E&E A
EAHEFT B AR5 (L e P R AR RA RIS - PSRRI &R B R AR S
PRy o HAP AR RE S - I DL E RS F a2 @ AE HH A A FER Y RE YR
A (Kotler » 1999 ; Han and Han, 2001 ) = Woodruff and Gardial ( 1996)
AR EER @2 (customer value hierarchy model ) ZHH » {ZEF
ARG B FTAICK 2 (B E - 755 T PR P AR N 22 ot B R S 78 e
B RSB EER R E MBI AER | o HEIEDIEE RO
HERBREMEEENAF » WA T BB EEN B R R R
PLUR AR EHMEERI RN » MR CABIE B IERF & A (E Y 2 o B RS
a0 Bt F RE Bl & M AR 3 S R {5 2 i 5F J) (Nasution,  Mavondo,
Matanda ,and Ndubisi > 2011) »
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&K HT Peter Ferdinand Drucker £ (& FHEEXK) (The Practice of
Management ) 22 © T4 ERIEH A > SUEELEREE o Kt
I ER A M EEATIRE - M Bt G ERIEDIRE « /TR -, -
TERIBERIA - BEREMEEL O ERRREIESE - Ef Tk
RER  ERAoMEE 8 o MBI EARTTEE 0 MM 2 LRI
FIRERE S /K HER R > (B E T g 2GRS DU R B AR R iR
OIS > B EEET R R T M SRR TR K - B EEA
5 BT K - EEEE - BT AT S — R SR H [F]
e BRAIFHRA B3 LTS ERYSIF AL ~ RN R KAl -

1 FEHEHHT 2 U DS KA E RIS 2 — AT E M L2
R BHEIER bR TS EEAN TR EE TSR K - a0
HIBIHTRE ST ~ AR E IR ALEW 28 BT T8 _EAREE T8 28 ALl - o
A PEEEE T RIS » RIEE » 7RSS SRR g - EIRHE S
HISLUE B s R 2 A® (Wernerfelt » 1984 ) - Barney (1991) FEB&E
WEBZEERAENSEFES - BEMEEEE (Value) ~ DM

( Rareness ) ~ NuJFE{5 M ( Imperfect Limitability ) Eil A 7] 54 1k
(Insubstitutability ) - Jfij Hill and Jones (1995 ) HIFEEZM —F D rE4
Wi FRE I ESER - RS RER B A EERY -

ARG G TSR R H CBRANERC % (FE A E i - 1
=R EYAE BN — S - EEEREE N WE TEYR S
BHEFIERE BN > MEHEYIAREBEME > PR TS, - KL

"I PR > MM SRR DA R RE R L R MR
IR (R EYHIAE (FEHR - 2008)  GWkH | I el B uii R /A
AR R RIERRY EE AL (Product concept) = ZE i A SRR H]
RER EiRYEE S o LSRR E A R LOAE HEE S ROnHR E IR

(Kotler and Keller > 2007) - HFE{HSE (2006) 305 © it abd#
HEFEE  ERMEE " SHEmIE - (EHE - FgE , » 278 LEE
BB o S R R S B LA E Y R -

MAERA EMM S - B THETRM L - BRSNS - Fdh
TR S B S ~ DO EERFRrE - Bl mr £
ZERTE AL Rl RER B AR b BN DU - MU r s T8
HIRRRY > —E ] LAR AR ARET 2 AT A8 (Adoutte » 1989) ©

R WHE ] H RS ERIAE ) - AR e RUBREE RO N im e L
TR(GRIEHE © 2009) - B 5L AEBEE T THRTRISAY R > ESTHET TORME A& -
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B {7 85 72 {7 (positioning) Z #% » 5 7E WM PETT 85T 3 (Kolter and
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Fig.1 Creative Marketing Model
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Abstract

Value innovation is the base of Blue Ocean Strategy. Due to that the
strategy focus on making efforts in creating value between the customers and
the companies instead of how to beating the competitors, and in addition to
open non-competitive market space. However, pure innovation and pure
marketing are not strong enough to build and maintain high-standard customer
value innovation because while the social cultural life changes in a short
period of time but frequently, customer value innovation, comprehensively,
substitutes for simple catering to customer needs. Within the process, creative
marketing model becomes as a key engine in creating value for customers and
earning profits for industries.

The literature reviews of the study are from the creative marketing point
of view to creativity, innovation, marketing, and customer value respectively
to construct creative marketing model and expect to provide the product
marketing entrepreneur of the Salvia Miltiorrhiza Bunge in Taiwan with
valuable reference resources in commercialization and innovative marketing.
Key Words: Creative, Innovation, Customer Value, Creative Marketing.

-133-



